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Company Mission Statement: 

Garden State Digital’s (GSD) key focus & mission is provide brand marketers an effective data management platform 
(DMP) to reach cannabis consumer segments and enhance their digital advertising/marketing programs and drive e-

commerce & in-store sales.   
 

One Line Pitch:  GSD is launching a data-focused audience platform, Good Harvest Co. (GHC), for brands to 
effectively target and reach cannabis consumers through their shopping and buying behaviors.   

 
Business Overview:  Good Harvest Company’s (GoodHarvest.co) primary goal is to provide a scalable and cost-

effective DMP fueled by Cannabis shopping to increase the efficacy of current programmatic advertising & marketing 
platforms that provide both managed- and self-service offerings for cannabis-related businesses in the US and abroad.   
 

• The initial focus of GHC is to create a best-of-breed DMP to provide brand marketers key cannabis 
shopper audience segments based on in-store and online shopping behaviors via partnerships with the 

current in-market dispensary POS systems, retailers & data aggregators. 

• Mid-Term, GHC will also secure partnerships with the current leading advertising & marketing 
platforms that provide both managed- and self-service offerings to enhance consumer targeting for cannabis-

related businesses in the US and abroad via desktop, mobile, video and native display digital advertising.  This 
will create a data-marketplace of cannabis shopper segments that can be activated across an existing 

network of Cannabis-based business & lifestyle publications, along with viable mainstream publishers 

• Long-term, GHC will integrate the DMP with cannabis-content publishers, additional Demand- and 

Supply-Side Platforms (DSPs & SSPs).   We envision opportunities to license the DMP with larger cannabis 
brands & retailers.   This represents a natural business growth opportunity as the platform will have 
consumer data on both on the publisher and brand sides, making it easy for cannabis & mainstream marketers 

to reach and identify their desired audiences across the digital media ecosystem. 

 

Target Markets: GSDs target markets are large and small businesses looking to target both B2B and B2C customers 
for cannabis-related products and services.  These include a variety of categories including: MMJ, RMJ, CBDs, 

Banking/Payments, Software/POS, Legal/Public Policy, Accounting, Agriculture/Cultivation, Community Non-
Profits/Education/Outreach, Packaging/Retail Supply, Real Estate, Processing Equipment, Security and Staffing Solutions. 

 
Market Opportunity: Overall, the US cannabis industry is projected to generate roughly $30B in overall revenue in 

2018 (Up from ~$20B in 2017), with a growth projection to an estimated $50B - $70B by 2021.  An estimated 40% of 
revenues are attributed to dispensary/store sales, and the balance coming from related categories.* 

 
Competition: Currently there are a limited amount of small agencies and platforms that provide quality targetable 

digital media options with scale and transparency.  Additionally, there is a gap to be closed in harnessing the power of 
consumer data tied to current Cannabis-product shoppers and buyers to allow marketers to effectively target these 

consumers via digital media.  This represents the key market opportunity for GSD to create a centrally-harnessed DMP 
to leverage the rich cannabis consumer shopper data for brands and retailers. 
 

Management Team: Comprised of current leaders from the traditional digital media & publishing, mobile media, e-
commerce and retail landscape, GSD brings years of digital media industry experience to the cannabis market.  An 

Advisory Board consisting of current leaders in the cannabis industry across publishing, investment, agriculture and 
software will allow for an effective execution of the outlined plan combining strong experience from the digital 

advertising and cannabis industries. 
 

Financial Opportunity & Outlook: By tapping into this exciting growth market, GSD sees the opportunity to 
generate $1M-$2M in short-term revenue within the first full year of operation, escalating to $30M-$50M within 3 

years of operation.  This is based on projected growth of the industry tied to continued state-level recreational 
legalization of cannabis products, along with the continued increase in medical-marijuana sales. 
 
*Marijuana Business Daily – Chart of the Week, June 2017 – US Cannabis Industry Total Economic Impact: 2016-2021 
AGC Growth Partners -  Green Giant: North America’s Multi-Billion Dollar Cannabis Market 

 

http://www.goodharvest.co/

